
 
 
AFP Greater Toronto Chapter provides this form as a way to track (and keep in your files!) a 
record of the continuing education sessions you have attended. Check the boxes next to the sessions 
you attended. Total the number of hours, keep this sheet, and you will be ready to complete your 
CFRE application for initial certification and/or recertification. 
 
Activity Organizer: Association of Fundraising Professionals Greater Toronto Chapter 
 
Audio Conferences (1.5 Hours) 
� The Internet Fundraising Audit: Making Your Website Work With Your Fundraising Plan- 
Rick Christ, January 14, 2004 
� Fundraising During Challenging Times and Beyond - Laura Fredricks, JD, February 24, 2004 
� Engaging Ethnically and Racially Diverse Donors - Diana Newman, CFRE, March 25, 2004  
� The Golden Route to Successful Grant Seeking - Susan Golden, Ph.D., CFRE, April 15, 2004  
� How Small Groups Can Raise Big Money - Kim Klein, May 12, 2004  
� The Essence of Relationship Fundraising- Ken Burnett, June 9, 2004  
� Loyal for Life: Inspiring Dedicated Donors - Todd Baker, July 15, 2004 
� Becoming a Fundraising Leader: How to Shape Your Fundraising Team’s Energy and 
Commitment - Bernard Ross, September 9, 2004 
� Bridging the Gap Between the Financial Advisor and the Nonprofit Fundraiser -  H. King 
McGlaughon, Jr., JD, October 5, 2004 

 
Luncheon Series (.75 Hours) 
� Philanthropic Trends 2003– Marnie Spears, January 13, 2004 
� The Five-Year Itch: Are You Ready For Your CFRE? – Peter D. Taylor, MA, CFRE, February 10, 2004 
� Intelligent Philanthropy™: Due Diligence for Donors and Organizations – Dianne Lister, 
LL.B., CFRE & Janet Dey, April 20, 2004 
� Towards a Marriage of Equals: Trends in Corporate/ Non-Profit Partnerships – Andrea Reed, 
May 11, 2004 
� Understanding Active Citizen Engagement Among Canada's Information Age Generations 
– Shelley Smith, June 8, 2004 
� Emerging Opportunities for Corporate Fundraising – Danielle Hurst, October 19, 2004 
� Spending $25,000 on a Wedding Cake, Donating $3.4 Billion for Global Health – What Gives? 
And Who Gives? – Iris Nowell, November 9, 2004 
 
 
Total number of contact hours: _________ 
(Number of contact hours = number of Education points on CFRE application/recertification form) 
 
Certified Fund Raising Executive (CFRE) International certifies fundraising professionals who 
demonstrate the knowledge, skills and commitment to the highest standards of ethical and 
professional practice in serving the philanthropic sector. For more information about CFRE 
certification, please visit www.cfre.org. 


